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INTRODUCTION

COngratuIations! I commend you for buying this book. If you
have borrowed this book from a library or a friend, then I com-
mend you for being frugal. Saving money is a good thing to do.
Perhaps, after you read this book and realize that it offers you
many important tips, tools, strategies, and directions for finan-
cial success and survival, you may want to buy a copy for yourself
and make it a permanent part of your investment resources.

I congratulate you, simply because there are few individuals
who are willing to take the time and effort to become financially
independent. Most people today are looking for easy answers,
easy success, instant success, getrich-quick schemes, the lot-
tery, and that windfall inheritance from Uncle Louie. The fact
that you have taken the time and the trouble to seek out this
book—and hopefully to learn from it and use it—sets you apart
immediately from the millions who dream of success but who
don’t have the self-control or discipline to do anything but
dream.

The fact that you actively explore your possibilities is a very
positive feature of your personality—and therefore I commend
you. But what’s next? Now that you've decided to read this book,
what can you expect? What will this book do for you? Here are
some things to consider. If you’re in a bookstore as you read
these words, then don’t even think about buying this book un-
less you are willing to take the following three steps:

vii
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INTRODUCTION

1. Read and study this book. Underlining or highlighting the

important points that I have made will help you with the
next step.

. Make a commitment. Even if it’s a small one, commit to put

into action one or more of the ideas in this book, if they
appeal to you. Remember that book learning is one thing,
and action is yet another thing. Learning for the sake of
learning is fine if you’re interested only in academics;
however, action is what separates those who succeed from

those who only dream of success. And finally . . .

. Be consistent. If you’re the kind of person who reads a few

pages of a book and then puts the book away, promising
to come back to it later, then do yourself a favor and ei-
ther promise yourself to read this book from cover to
cover or put this book down and don’t waste your time
and money. This book is all about ACTION. If you’re
PROACTIVE, or want to be, then this is THE BOOK for
you. If you’re inconsistent, unmotivated, or erroneously
believe that success will come to you automatically, forget
about this book.

Yes, my opening statements may seem somewhat harsh and

direct. But my aim is not to alienate you—not at all. I'm only in-

terested in reaching people who have a burning desire for suc-

cess. These are the people who will most benefit from this book.

And hopefully, their success will prove to be an inspiration to

those who presently may be only dreamers.

So, read my book, take my advice seriously, test the waters,

and don’t let yet another opportunity pass you by. If you do,

you’ll be old and gray, wondering why you failed to take action

when you had so many opportunities. Seize the moment, learn

your lessons, and go forward with success!





